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Pesztome

Kourekcr u akryansHocTs. Hcnoavsosanue uckyccmeeniozo unmeiiexma (daree — UH) 6
nepezosoproM npouecce GopMUPYem NPUHUUNUATLHO HOBYIO 2UOPUOHYIO AHMPONOMEXHUYE-
CKYI0 PeAIbHOCTb, 8 KOMOPOU MENHCIUUHOCTIHAS KOMMYHUKAUUS OONOJHACMCS 00A3AMeNbHbIM
ucnonvsosanuem MU 6 kauecmee unmeniexmyanviozo nocpeoHuka-accucmenma, 6anicHozo Os
nosvlenus: P pexmuenocmu nepezosopos. Imo cmasum nepeo AUdepom NepezosoPHOzo NPo-
uecca Hosvle 3a0auu, 8 pesyrbmame 4ez0 mpacuuuontvle GYnKuuU audepa npemepnesaiom
cucmemnyio mpancgopmauuio. Bosnuxaem neobxooumocmv onpederums Hosy0 cmpykmypy
ynxyuLl 1udepa nepezosoprozo NPoUeccd, OMpParCarouyio e2zo UCHMPALLHYIO POILb 8 HEM.
Lemn. Ipoananusuposams mpancgopmauuio gynxkuuil mwoepa 6 nepezosopax npu ucnoivsosaruu UH.
Tunoresa. B ycrosusx ucnomvzosanus MU 6 nepezosoprom npouecce ueHnocms auoepa 603-
pacmaem, a ezo PYHKUUU MPAHCHOPMUPYIOMCS.

Meroabl U Matepuaibl. B ucciedosanuu npunsiu yuacmue 60 ucnoimyemvix — cmyoenmol
cmapux xkypcoe Mockoeckozo asuavuuonnozo uncmumyma (Hauuonanviozo ucciedosamein-
ckoz0 yHusepcumema). Bospacm yuacmuuxoe — 22—23 z00a. B pabome ucnonv308aiucs me-
modvL 1A6OPAMOPHOZ0 SKCNEePUMEHMA, HAOII00CHUS, 8 X00e KOMOP0ozo Oblia Npo6eoeHa OUCHKA
apexmusnocmu nepezosoprozo NPoUEcca No Paspadomantoll WKALe OUCHKU.

Pesyabrarsl. Komanowi, 6 komopvix audep xpumuuecku ouenusaem pexomendavuu U, do-
cmuzanu 60iee 8bICOKUX PesyIbmamos 6 xooe nepezosopos. Haubonee snauumvie npeumyuwe-
CMBaA NPOSAGUIUCD 8 KAYECTNEe OMHOULEHUL MENHCOY CIOPOHAMU U SMULECKOT 060CHOBAHHOCTILIO
pewenuii. Komanool, norazasuuecs uckmovumenvio na UHU, vawe demoncmpuposanu gop-
MATLHO ONTMUMATLHBLE, HO COUUALLHO He3peable 002060pennocmu. Mccaedosanue noomeepouo,
UMO KOHMPOLL UETOBEKOM-TUIEPOM OCINACMCS HE3AMEHUMBIM SNeMEHMOM ONLst QOCIUNCEHUS
KOMNIEKCHO ) PeKMUBHDIY U YCMOUUUBHLY PE3YIHMAMOS8 NePezo8oPos.

BoiBoasl. [Tonyuennvie dannvie nodmeepicoarom, ymo naiuuue auoepa 6 nepezosoprom npo-
yecce, Kpumuuecku ouenuearuwezo pexomendavuu UH uepes cucmemy nsamu Qynxuyuii (cmpa-
mez, unmepnpemamop, KoHmpoJiep, IMOUUOHALLHBIL UHMEZPAMOp, HPAGCMEEHHbLL apoump),
nogvluiaem oowy1I0 PHeKkmueHoCmsb NePezosoPos 3a CUem YCULCHUS. COUUATBHO-NCUXOI0ZUE-
CKUX U IMUECKUX ACNEKMO8 63AUMOOCLCTNEUSL.
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Abstract

Context and relevance. The use of artificial intelligence (hereinafter referred to as Al) in
the negotiation process creates a fundamentally new hybrid anthropotechnical reality, in which
interpersonal communication is supplemented by the mandatory use of Al as an intellectual
mediator-assistant, critically important for enhancing negotiation effectiveness. This presents
the negotiation leader with new challenges, as a result of which the traditional functions of the
leader undergo systemic transformation. There is a need to define a new structure of the negotia-
tion leader’s functions, reflecting their central role in the process.

Objective. To analyze the transformation of the leader’s functions in the negotiation process
under the influence of Al technologies.

Hypothesis. With the introduction of Al technologies into the negotiation process, the value of
a leader increases and their functions are transformed.

Methods and materials. The study involved 60 subjects — senior students of the Moscow
Aviation Institute (National Research University). The age of the participants is 22—23 years
old. The methods of laboratory experiment and observation were used in the work, during
which the effectiveness of the negotiation process was assessed according to the developed
assessment scale.

Results. The results showed that teams in which the leader critically evaluates the recommenda-
tions of Al achieved better results during the negotiation process. The most significant advan-
tages were shown in the quality of the relationship between the parties and the ethical validity
of the decisions. At the same time, teams relying solely on Al were more likely to demonstrate
Sformally optimal but socially immature arrangements. The study confirmed that the control of
a human leader remains an indispensable element for achieving comprehensively effective and
sustainable negotiation results.

Conclusions. The data obtained confirm that the presence of a leader in the negotiation process
who critically evaluates the recommendations of Al through a system of five functions (strate-
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gist, interpreter, controller, emotional integrator, moral arbiter) increases the overall effective-
ness of negotiations by strengthening the socio-psychological and ethical aspects of interaction.
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BBenenune

CoBpeMeHHbIIl 11ePErOBOPHbBIN TTPOIIECC
npereprieBaeT 3HauuTeIbHbIC U3MEHEHUS B
ycaoBusix nudposoit Tpanchopmaruu (ba-
3apos, Jlobanosa, 2025; Yepnasun, 2021).
AxTuUBHOEe BHeapenme TexHomoruii WU
CTaBUT BOIIPOC O TIEPEOCMBICJICHUH TPaIU-
LUOHHBIX poJiell 1 PYyHKIUN ero yyacTHU-
KOB, B OCOOEHHOCTH JIH/IePa IEPErOBOPHOTO
mpoiiecca, MOCKOJbKY WMEHHO Ha HEM CO-
XpaHgeTcd BC TOJHOTA OTBETCTBEHHOCTH
3a KOHeuHbIH pesysbraT (bemnanske, 2002;
Edumuyx, 2012; Rubin, Brown, 1975).

Heo6XoiMM0O OTMETUTb, 4TO B Halleil
cTaTbe IOl JIUAEPOM IIePErOBOPHOTO IPO-
1iecca Mbl 6yjieM MOHUMATH JIMIO, TPUHUMA-
Iolllee pellleHre U Hecyllee IIepCoHaIbHYI0
OTBETCTBEHHOCTD 32 IIPOIIECC U Pe3YJIbTaThl
eperoBopoB. B KoHTeKcTe Halleir cTaTbu
MBI OCO3HAHHO OTXOJUM OT TPAAUITUOHHO-
TO MOHUMAHWS JInjepa KaK NCKIIOYUTENbHO
XapU3MaTHYHOTO PYKOBOJIUTEIS.

Hecmotpsi Ha pactyime BO3MOKHOCTH
VU, nmenHo suzep octaeTcsl MeHTPATbHON
urypoii, Hecymeil TOJHYIO OTBETCTBEH-
HOCTb 32 IIPOIECC U Pe3yJIbTaT IIeperoBOpoB
(Bepemaruna, 3ybapesa, Osbxosa, CeMeHO-
Ba, 2021). U ne moxMmewnsieT mjepa, a cTa-
HOBUTCS TEXHOJIOTHEH, YCUJIMBAIOIIEH ero
kitoueBbie KoMieteHImn (Edumuyx, 2012).

TpauImoHHbIe MOJIETH TIEPETOBOPHOTO
nportecca (FKyxos, 2004; ITerposekast, 1989;
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Durep, I0pu, 1990) BbIAEASIOT STATIBI O
TOTOBKH, BEJCHUS U 3aBEPIICHUS IEPETO-
BOPOB, Ha KOTOPBIX JIUJIEP BBITIOJHSI KOM-
IUIEKC AaHATUTUIECKUX, KOMMYHUKATUBHBIX
1 peryJiaTUBHBIX (DyHKIMH. B coBpeMeHHOI
peasbHoCTH IUGPOBU3ANUYA U HCHOJIb30-
Banus texHonoruit UM aror dyHkimonasn
He 1cye3aet, HO niepepacnpenensiercst (Mu-
tpomrenkos, 2000). Msr mpemsiaraem pac-
CMaTpUBaTh JHepa depe3 IPHU3MY IISITH
WHTErPUPOBAHHBIX (DYHKIUHN, Kakaas W3
KOTOPBIX TOJyYaeT MOIIHYIO TEXHOJOTHYe-
ckyto oyiepskky N (tabu. 1).

Qynkyus cmpameza. B coBpeMeHHOM
koHTeKcTe VI, HecMOTps Ha MOIIHbBIE BBI-
YHUCTUTENIbHBIE CIIOCOOHOCTH, He 0bJaaaer
HEOOXOMMON /I cTpaTeruu CnocobHO-
CTBIO — CAMOCTOSITEJIbHBIM 11€JIeNOJIATaH -
eM. OH MOXET ONTUMU3UPOBATH IYTH J0-
CTVKEHWS 33[JAaHHBIX I[eJIell, HO He MOJKeT
OTBETUTH Ha BOIIPOCHI «3a4eM?» W <«JIJIs
qyero?». IJTa 9K3UCTEHIIMATBbHAS MUCCHUS
OCTaeTCsT 32 YeTOBEKOM-JINIEPOM, KOTOPBII
BBICTYTIAET APXUTEKTOPOM CMBICJIA, OTIPEIe-
JISISL CUCTEMY TIeHHOCTEH, 3THYeCKUe PaMKH
1 KOHEYHbIE KPUTEPUU yCIIeXa.

31ech BO3HWKAET BakKHOE IMPOTUBOPE-
yite 1uPOBOI SIIOXU: YeM OOJIBIIE JaHHBIX
obpabareiBaer 111, TeM Bbllle TOTPEOHOCTD
B YEJIOBEYECKOM CYKAEHUH ST UX UHTEP-
nperanuu. Jlugep OCYIIECTBIISET CIIOXK-
HBIIl CHHTE3, COEIMHSS PalMOHAJIBHOCTD
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Tabsuma 1 / Table 1
DyHKIMH JTHIePa TEPEroBOPHOTO MPOoIlecca B yCAOBHAX ncnoib3oBanus NN
Functions of the negotiation leader in the context of AI use

Pyuxmm Wurep- BM?HHOHMH’- HpascrBeHnnbrii
Juaepa / Crparer / Kowurponep / HbIIl UHTErpa-
Leadership | Strategist nperatop / Controller top / Emotional apGurp / Moral
. Interpreter . arbiter
functions integrator
3agauu OIpE/IETIEHNE | AHAJIU3 CKPBITBIX | YIIPABJICHHE CO3MaHUE ATMOC- | ATUYECKAST
sgugepa/ | Uesieil u pu- | MHTEPEecoB U [POTIECCOM U epoi 1oBepust; | OlleHKa pelire-
Leader’s OPHUTETOB; MOTHBOB; TaMITHTOM; yIIpaBJIeHue HUl;
tasks paspaboTka bopMupoBaH¥e | KOHTPOJIb BbI- | TPYIIIOBOM JAMHA- | DaJlaHC WHTEpe-
[EPErOBOPHON | CMBICJIOB U KOH- | [IOJHEHUST [IOTO- | MUKOI; COB U CIIpaBe/-
KOHIIEITIIH; TEKCTa; BOPEHHOCTEH; | MOTUBAIMS U JIMBOCTH;
[PUHSTIE BBISIBJIEHIE MOHHUTOPHHT MOJIEPIKKA KO- | OTBETCTBEH-
KJIFOYEBBIX MaHUITY IS CcObIIOIeHIS MaHjIbl / creating | HOCTb 3a
petenuit / 1 yJIOBOK / [IPOTOKOJIA / an atmosphere of | nociexcrsust /
defining goals | analysis of hid- | process and trust; ethical assess-
and priorities; |den interests and | timing manage- | group dynamics | ment of deci-
development of | motives; ment; management; sions;
anegotiation | formation of monitoring the |motivation and |balance of inter-
concept; meanings and implementation |support of the ests and justice;
making key context; of agreements; | team responsibility
decisions identification of | monitoring for the
manipulations | compliance with consequences
and tricks the protocol

MalIMHHOTO aHATM3a ¢ MHTYUTHUBHBIM I10-
HUMaHUEM CUTYaIlMH, OMUPAIOINMCI Ha
HehOPMaIN30BaHHbIM OIBIT, AMOIIUMOHAb-
HBIH MHTEJUIEKT U KYJbTYPHBII KOHTEKCT.
CriocobHoCTh paboTaTh € HEM3BECTHO-
CTbIO, C CUTYaIUsIMU, T/le JaHHbIX HeA0CTa-
TOYHO WJIW OHW TTPOTUBOPEUUBBI, OCTAETCS
mpeporatuBoil suaepa. menno on Geper
Ha cebsS OTBETCTBEHHOCTH 34 CTPATETHIO B
YCJIOBUAX HEOIPEAEJCHHOCTH, KOTOPYIO
HEBO3MOXKHO  aJTOPUTMU3UPOBATE.  IJTO
[IPEAIOJIATAET, YTO JIUJEP HE TOJBKO BHIOH-
paet u3 npemyioxkenubix 1 BapuanToB, HO
M 3aJ]aeT caM KPUTEPUil UX OIEHKH, YacTO
nepeoripeziesisis caMy IOCTaHOBKY 3ajiaun
B XO/Ie Jlhajiora ¢ MalmHoi. B atom ama-
Jore (popmMupyeTcs IMOAJINHHASI CTPATErus,

npeicTaBJsionias coOoi He IPOCTO pacyeT-
JIUBBIN TJIaH, & YHUKAJTHHOE COYeTaHue pac-
4yeTa, MHTYUIIMH U TIPUHITATIOB.

Qyukyus unmepnpemamopa. B ycio-
BUSX JKUBOW W MHOTOTPAHHOW COIMAIbHON
JIMHAMUKK TIePeroBopoB BoaMoskHocT VI
(byHIAMEHTAIBHO OTPAHMYUBAIOTCS TEM, YUTO,
UCTIONB3YsT (hOPMAM30BaHHbBIE JAHHbBIEC, OH
JIMITIEH CIIOCOOHOCTH K 1EJIOCTHOMY KOHTEK-
CTyallbHOMY HOHUMaHMIO. C MOMOIIBIO ajro-
PUTMOB MO;KHO aHAJM3UPOBATH MATTEPHBI U
KOPPEJISIIIAHI, HO HEJIb3sT OIIEHNBATD MTOATEKCT,
KyJIbTYPHBIE HIOAHCHI 1 SMOIIMOHATBLHBIE 0CO-
Gennoctu yenoBedeckoro obmenns (Ilerpos-
ckast, 1989; T'opzeeBa, Kononenko, 2023).

KitoueBast posb Juepa-wHTEpIIpeTa-
TOpa 3aKJI0YAETCS B WHTEPIIPETAIINN «ChI-
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PBIX> TAHHBIX W HATTOJTHEHUH WX CMBICTIOM.
TOJIBKO 4€I0BEK CII0COOEH CHHTE3UPOBATD
BepOanbiyio MHGOPMAIUIO ¢ HeBepOaib-
HBbIMU CHUTHAJIAMU, UHTOHAIIUSAMU U COLM-
AJbHBIM KOHTEKCTOM, CO3/1aBasi TOJHYIO
KapTUHY mpoucxojsiiero. Mimenno umep,
ONMPAsIiCh HA JKUBHEHHDBINH OIBIT U MHTYHU-
LIII0, PACIIO3HAET CKPHITbIE MOTHUBbBI, BUJUT
BO3MOKHOCTH JIJISI TBOPYECKUX PEIIeHU
U 4YYBCTBYET MOMEHTDI, KOTOPbIE HE MOTYT
ObITH OLU(PPOBAHDIL.

To ectp U apdexTrBHO cripaBisercs
¢ 06paboTKOW MaccuBa CTPYKTYPHPOBAH-
HOHM MH(pOPMAIUH, B TO BPeMST KaK TOJHKO
YEJIOBCYECKUI MHTEJJICKT, 00JIa1atonuii
YHUKAJIbHBIM JIMYHBIM OTIBITOM ¥ COIHATTh-
HOU KOMIIETEHTHOCTBIO, CIHOCOOEH BEPHO
WHTEPIPETUPOBATH MOJyUYeHHbIE TAHHbBIE.

DyHKUUU IMOUUOHATLHOZO UHMEZPAMO-
pa. B chepe yrpaBieHUs SMOIUOHATIBHBIM
KJINMaTOM ¥ (DOPMUPOBAHUST TOBEPUTEITh-
HBIX OTHOIIEHN Bo3MoskHocT VI crankm-
BAIOTCSL ¢ HENpPeoJoMMbIM OapbepoM. Ero
BO3MOKHOCTH HE 0OJIAZIAI0T CIIOCOOHOCTBIO
K TOJJIMHHOMY B3MITATHYECKOMY COIepe-
skuBanmio, VIV He MoxeT y4yacTBOBaTb B
MCKPEHHEM SMOLMOHAIBHOM oOMeHe. AJi-
FOPUTMBI CIIOCOOHBI PACIIO3HABATD IIA0IOH-
HbIEe MOIMOHAJILHBIE PEAKITH 110 MUMHUKE,
MHTOHAIUN U JIEKCUKE, OJHAKO 3TOT aHaIN3
OCTaeTcd MEXaHUCTUYECKUM, He HAIlOJIHEH-
HBIM JKUBBIM [TOHNMaHIEM 1, KaK CIIeICTBUE,
HE TIOPOKIAAET HACTOSIIEH SMOITMOHATBHOM
cesasu (Wu, Wang, Li, 2024; Wu et al., 2025;
Rodrigo Z rate-Torres et al., 2025).

Hanboiee BaskHbIe aclEKThI JIUIEPCTBA,
Take KaK WHTYUTHUBHOE UYyBCTBOBAHUE
KOJUIEKTUBHOTO HACTPOEHMUsI, CIIOCOOHOCTD
paspsaiuTh  0OCTaHOBKY CBOEBPEMEHHOI
ITyTKOU WU BBIPA3UTEJNbHON 1May30H, cOo3-
JlaHre W ToJjiepskanre atMocdepbl TcH-
XOJIOTUYeCKOll 0e30TacHoCTH — BCe 3TO
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OCTAeTCs  UCKIIOYUTEJNBHOM Tpeporaru-
Boii uesnoBeka (Boiickyncknii, CosijiaToBa,
2021). VimenHo yesoBeK Kak JHIep, PyKo-
BOJICTBYSICh MHTYUIIMEH U ONBITOM, YJIaB-
JINBAET TOHYANIITNE HIOAHCHI U CKPBITHIE T10-
JIyTOHA TPYTIIOBON TUHAMWKH, (POPMUPYET
(pyHIAaMEHT MICKPEHHETO JIOBEPUST, KOTOPBIN
SIBJISIETCST OCHOBOW [IJISI TIPOYHBIX JIOTOBO-
PEHHOCTEH W JI0JITOCPOYHOTO COTPYAHMYE-
ctBa (Maxkaperko, ConoBbeBa, 2025).

Qyukuus Kowmpoiepa npu padome ¢
WU, KmoueBas 3ajava Jimjiepa 3akJiova-
€TCsI B COXPaHEHUU TO3UIUN KPUTUUYECKU
MBICJIAIIEr0 cyObeKTa 10 OTHOIIEHUIO K
QHAJIUTUYECKUM BBIBOJIaM W PEKOMEH a-
nusam M. CyniHocTh KOHTPOJIS B JIAHHOM
KOHTEKCTe MpeArojaraer  obecredeHune
MIPOIleCCYaTbHOM W CO/IePKATETHHON KOP-
pexTHocTH IeperoBopos (Jlebeaesa, 3uHo-
BbeBa, 2023). Jlugep-koHTpOIEp yIIPABISET
TaMUHTOM W TTOBECTKOM.

Qyurkuus Hpascmeennozo apobumpa B
yeaosusix npumeneruss MU, B oramuame
oT (hyHKIIUU KOHTPOJIEPA, OTBEYAtoNei 3a
(hopmasbHyI0 KOPPEKTHOCTDH, HPABCTBEH-
HbIi apOMTp OTBEYaeT 3a ITUYECKYI0 U
I[EHHOCTHYI0 0GOCHOBAHHOCTH —PEIIeHUIA.
CrocoGHOCTD K MOPAJIbHOMY BBIOODY, Tpe-
Oy1olas MOHUMAHUS LEHHOCTHBIX MOCIe]-
CTBUH M COMMATBHOTO KOHTEKCTA, OCTAETCS
MIPEpPOraTuBOl YeJIOBEYECKOTO CO3HAHUS.
Texuomorust, Gyay4n JIMIIEHHOH MOpasib-
HBIX OPHUEHTHUPOB M JKM3HEHHOIO OIIbITa,
He MOJKET HECTH OTBETCTBEHHOCTD 3a JTH-
YEeCKYl0 COCTaBJISIONIYI0 TMPUHUMACMbIX
pemennii. OKOHYATETBHYIO OIIEHKY PEKO-
Mengaruit I nomkeH naBaTh 4YeJsIOBEK,
Tak Kak 00JIaflaeT «CBOEi dMOIMOHAIBHON
HACTPOEHHOCTBIO U pediekcueii... [Marm-
Ha] MokeT (hOpPMYJIUPOBATh 33/Ia4U 110 JI0-
CTUIKEHUIO TIeJIH, JIA)Ke CTABUThH 11eJTM — Ha
KAKOM-TO IeHHOCTHOU ImKase. Ho BbiiiTH
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3a TpeIesIbl MKaIbl — cOOil B TIporpaMmes
(Tynpunnckwmii, 2023, c. 88—89).

B amoxy asroputMuyeckoro yrpasie-
HUS YeJIOBEK-JIUAEp COXpaHseT 3a coOoi
MCKJIIOYUTEJIBHOE [IPABO COBEPIIATh OKOH-
YATETbHBIN HTUYECKUN BBHIOOP, BHICTYMAs
B POJIM BEPXOBHOI'O HPABCTBEHHOTO CY/IbHU.
ITa poJib HE MOJJIEKUT JeJerMPOBAHUIO
NN B cuny dyHngaMeHTaabHBIX OrpaHuye-
HUH MTOCJIeTHETO.

Xotst U1 nemoHCTpUpyeT MPeBOCXO/I-
CTBO B OIlEHKE KOJIMYECTBEHHBIX TTapame-
TPOB — 3(DHEKTUBHOCTH, ONITUMU3AIIIH Pe-
CYPCOB M BEPOSATHOCTHBIX CIIEHAPUEB — OH
He CrnocobeH OnepupoBaTh KaTeropusMu
MOPAJIbHOW 3HAYMMOCTH, CIIPaBEIJIUBOCTH
n yesioBeyeckoro pocronncrsa. MU tnpen-
JlaraeT pelleHus], OCHOBaHHbIe Ha CTaTUCTH-
YeCKUX 3aKOHOMEPHOCTSX U (PopMasIbHBIX
KPUTEPUSX, HO KOTOPbIE JINIIEHDbI TIOHUMa-
HUST KyJbTYPHOTO KOHTEKCTA, MCTOpUYe-
CKOTO OTIBITA ¥ SMOIIMOHAIBHON CJI0KHOCTH
YeJ0BeYeCKUX OTHOTIEHU.

BaxupiMu acriekTamMu 9TON  (PyHKITUN
YeJI0BEKa SIBJSIIOTCSI CIOCOOHOCTh K II€H-
HOCTHOMY B3BeIIUBaHWIO (KOT/IA JIHEP
BBIHYKAEH BEIOMPATh MEKIY 3 (OEKTUBHO-
CTBIO U CIIPABEJIUBOCTDIO, MEK/IY TPUOBI-
JIBI0 U 9TUYECKUMH MPUHITUIIAMH, MEXKIY
KPaTKOCPOYHOM BBITOJION U JIOJTOCPOYHBI-
MU COIMAJIbHBIMU IIOCTEJCTBUSMU); OT-
BETCTBEHHOCTb 32 MOPAJIbHBIE IT0CJIE/ICTBUA
(TOTBKO Yes0BeK-IHU/Iep MOKET HECTH TO/I-
JIUHHYIO OTBETCTBEHHOCTb 32 PEIIeHNs,
BJIMSIIONIIE Ha YeJIOBEUECKHE CYIAbOBI, UTO
TpeAITIosiaraeT TOTOBHOCTh K PACKasTHUIO
U UCIPABJEHUIO OMUOOK); TOHUMAHUE
KYJbTYPHOTO M UCTOPUYECKOTO KOHTEKCTA
(aTHUECKHUE PelieHns 4acTo TpedyIoT yuera
cnennuyecKuxX KyJbTYPHBIX HOPM, Tpa-
JAUIUH U UCTOPUYECKOTO OIbITa COoolIIe-
CTBA, YTO HEIOCTYITHO JIJI YHUBEPCATbHBIX

AJITOPUTMOB); CIOCOOHOCTh K TBOPYECTBY
B 06J1acTu 9TUKH (B HOBBIX, OECIIPEIE/IEHT-
HBIX CUTYalusiX JUIep MOJKEH CO3/1aBaTh
HOBBIE ATUYECKIE OPUEHTUPBI, & HE TTPOCTO
CJIeJIOBATh 3alTPOrPAMMHUPOBAHHBIM TTPABU-
nam) (Maxkenos, 2022).

TaxkyM 00pasoM, TEXHOJOIHs, Oymydu
WHCTPYMEHTOM OTPOMHBIX AHAJIUTUYECKUX
BO3MOJKHOCTEI, OCTaeTCss MOPAJIbHO Heli-
TpasibHol. OHa He 00JIalaeT HU COBECTHIO,
HU SMIATHEH, HU CIOCOOHOCTBIO K 9K3HU-
crenimaabaoMy BbiOopy (Mupsoesa, 2024).
ITO JleyaeT 4YesoBeKa-Jujepa He3aMeHu-
MBIM TAPAHTOM ITHUYECKOH COCTOSITENHHO-
CTV TIPUHUMAEMBIX PENIeHNH, Ubs POJIb He
YMEHBIIIAeTCsl, a, HAIPOTUB, BO3PACTAeT B
yestoBusix pacrpoctpanenust 1. OyHkimst
HPaBCTBEHHOTO apOuTpa CrocoOHa yaep/Ku-
BaTh TEXHOJIOTUYECKUI TIPOTPECC B paMKax
YeJIOBEYECKUX TIEHHOCTEH 1 CMBICJIOB.

B Tabi. 2 Mbl OTpasuim, Kak MsTh Bbl-
JIETEHHBIX HaMU KJIOY€BbIX (DYyHKIINUNA JTH-
Jiepa peaiu3yoTcs Ha KakIOM U3 HTAToB
MEPETOBOPOB.

M3 Tabauisl MBI BUIUM, YTO IEPEro-
BOPHBIII MIPOIECC TPEACTABISIET COOO0 He
MOCJIETIOBATENIbHOCTD  OTAENbHBIX — 3ajad,
a JMHAMHUYECKYIO CUCTeMYy, T7e (DyHKINN
JInjiepa HENpephIBHO B3aWMOJIEHCTBYIOT.
Texnosorun N Ha kaskmom aTare MOTyT
BBICTYIIATh «YCUJIUTEJIEM» MO3UIUN JINJie-
pa, obpabarbiBast ganHbie mias «CrpaTeras,
peocTaBsst nHbopMarmio s «urep-
peTaTopa» M aBTOMATU3UPYST PYTUHY JJIST
«Kontposepar. OHaKO UMEHHO YeJIOBEK-
JIAJiep, ONMMUpasich HA CBOU JKCKIIO3UBHBIC
CIIOCOOHOCTH K 3THYECKOMY BBIOODY, HMIIa-
TUU U CUHTe3y He(DOPMATU3YeMOro 3HAHMS,
obecIIeunBaer 1eJ0CTHOCTD, TUOKOCTh U B
KOHEYHOM CYeTe Pe3yJbTaTHUBHOCTD KasK-
JIOTO 3Tara MeperoBOpoB M MePEroBOPHOTO
poIecca B 1eJIoM.
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Texnonorusa N saBasieTcsas MHCTPyMeH-
TOM, KOTOPBIN 3HAYUTEJIbHO MOBLITIACT 3h-
(bexTuBHOCTD JUzIEPa HA BcexX aTamax (oT
c6opa JIAaHHBIX /10 TIPOBEPKH JIOKYMEHTOR ).

Jlunep ocraercss MHTErpaTOpoM, OT-
BETCTBEHHBIM 32 CTPATETHIO, CMBICJIDI,
OTHOIlEHUSI U 3TUKY. Ero yHuMKajibHbIE
KOMIIETEHIIUU KaK 4YeJIOBeKa COEUHSIOT
pa3po3HeHHbIE TAHHbBIE, TPOIIECCHI 1 JII0/Iel
B €IMHBIH, YCITEITHBIN Pe3yJsIbTaT.

OTBETCTBEHHOCTD 32 UTOT — OT CTpaTe-
IUYECKOTO BHIOOpA HA CTapTe 10 MOPAJIbHOI
OIleHKU Ha (pUHUIIE — BCETJA OCTaeTCs 32
yesoBeKoM-uziepoM. I He MoXkeT HecTn
OTBETCTBEHHOCTD 32 TIOCJIEICTBUS TIEPETOBO-
POB JUJISI JTIOJIel, KOMITAHUHU WJIH OOIIECTBA.

Takum 06pa3oM, UCHONB30BAHKE TEXHO-
gornit Y mpuBoanT He K yIIpa3aHeHuIo, a K
BO3BBIIIEHUIO POJIU JIM/IEPA B IIePETOBOPHOM
nporecce. Ilpemnoxkennas uHTErpasibHas
cucTeMa u3 1T yHKIWHA aujepa (cTpaTer,
WHTEPIPETATOP, KOHTPOJEP, 3MOIMOHATh-
HBII WHTErpaToOp, HPABCTBEHHBIH apOUTp)
nemonctpupyet, uro N addextnBHO TIE-
pelaBaTh 3ajlauu, CBI3aHHbIE ¢ 06PabOTKOI
JIAHHDIX, MX AHAJIIU30M U PYTHHOIA, 0CBOOOK-
las Jmziepa Ui BBITIOJIHEHUs cyry6o yeo-
BEYECKUX MUCCUI — CTPATETUYECKOTO BH/IE-
HUS, UHTEPIPETAIUU CIOKHBIX KOHTEKCTOB,
HMOIMOHATIBHOTO YITPABJIECHUS 1, 4TO HAnb0-
Jiee BaKHO, 9THYECKOTO BBIGOPA.

MaTepI/IaJII)I U METO/bI

B wuccrepmoBanuu npuHANM - yyacTue
60 ucHbpITyeMbIX — CTYZIEHTBI CTapIInuX Kyp-
coB MOCKOBCKOTO aBUAIlMOHHOTO MHCTUTY-
ta (HammonampHOTO WMCCIEM0BATETHCKOTO
yHuBepcuteTa). Bozpact yuacTHuKOB — 22—
23 roma. YuacTHUKM ObLIN pas/eJieHbl Ha
20 xoMaHz o 3 YesoBeKa. B Kaxkmoi Ko-
MaHjIle OJIH YYaCTHUK ObLT Ope/esieH Kak
Jujiep TeperoBopHoro mporecca. Jlaee
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20 koMaH][ OBLIN PAHIOMHO Pa3jieJieHbl Ha
JIBE PaBHBIC TPYIIIbL IKCIIEPUMEHTATIBHYTO
(10 xomanm) u KouTposbHyio (10 komanm).
[TeperoBopbl TPOBOAMINUCE TTIOTIAPHO MEKILY
KOMaH/IaM¥ 13 pas3Hbix rpynin (Bcero 10 1e-
PETOBOPHBIX CECCUIN).

[lnsg pocTuskeHUsT MOCTaBJACHHON Iesn
B Hareil pabote GBI PUMEHEH KOMITIEKC
B3aNMOJIOTIOTHSIIOTIIUX METOIOB.

Ha 6ase MOCKOBCKOrO aBHAI[MOHHO-
ro uncruryra (Hanuonanbnoro uccieno-
BATEJIbCKOTO YHUBEPCUTETA) HAMU Oblia
MIPOBEJIEHA JIEJIOBAsl UTPA, CUMYJIUPYIOIIast
MeperoBOpHbIN 1poiiecc. Mcnosb3oBasics
Meto Habmoenns. B kavecTBe BHENTHUX
HabJo[aTesIell — He3aBUCHMBIX HKCIIEPTOB
BBICTYIIWJIM TPU TIperojiaBaTesis By3a (KaH-
JI/1aTa MCUXO0JOTMYECKUX HAYK).

YyacTHUKK /I€JIOBOM UTPbI  [IOJIyYMJIN
OIMHAKOBBIE WHCTPYKIIUH, B KOTOPBIX GBLITH
OIVICAHBL: cUTyalust (HeOOXOAUMOCTh 3a-
KJIIOYUTH COTJIAIIEHuEe O COBMECTHOM 3aIly-
CKe HOBOTO TIPOJIYKTA); 3 KJIIOUEBBIX MyHKTA
st 06CyKIeHust (pactpeenetie MHBeCTH-
Ui, paciipejiesieHne J0X00B, CPOKU BBIBO-
JIa TIPOJTYKTa Ha PBIHOK); 11eJ1b (TPUNTH K CO-
TJIATIEHUIO TI0 BCeM MyHKTaM 3a 20 MUHYT).
B xaxoit u3 20 koman/i, Kak B 9KCIIepUMEH-
TAJIbHOI, TAaK ¥ B KOHTPOJIBHOM TPYTIIIE, OJ[MH
U3 TPEX YYaCTHUKOB GBI HA3HAUCH HA POJIb
Jjiepa eperoBopHoro rportecca. Taxxke Ko-
MaHIaM OBLTH TIPEITOKEHBI YCIOBUS U OTO-
BapHMBajiaCh HEOOXOANMOCTh HCIIOJIb30BaTh
texrosoruu UM B meperoBopHOM TIpoIiecce.

Pazmuume Mexmay TpymmaMu —3aKJro-
YaJl0Ch B WHCTPYKIIMH, TIPEOCTABIECHHOM
JuzepaM Komaun. Jlujepsl akcrepuMen-
TAJTBHON TPYIIIBI TTOJTYYUIN JOTOJHUTEb-
HYIO TTaMsATKY (TabJ1. 3), IPeIChIBAIOILY O
KPUTUYECKN OIIEHUBATh PEKOMEH/AINN
NN no nsaty BeleJIeHHBIM HaMU (QYHKIU-
aMm (cTpater, MHTEPIIPeTaTop, KOHTPOJeEp,
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SMOI[MOHAIBHBII MHTETpaTop, HPaBCTBEH-
HbIll apOutp). VIM mpeaiaraioch OIeHu-
BaTh mpeqsoxkenus: M no mapamerpam:
COOTBETCTBUE BHIOPAHHOI CTpaTeruu, WH-
TepIpeTaysi U KOHTPOJb IPEIIOKEHIIT
WU, ynepsxaHie mosoKUTENbHOTO TOHA TIe-
PEroBOPOB, COGIIONEHNE ITUIECKUX TPHH-
1UTOB. JI¥/epbl KOHTPOTBHOM TPYIIIIBI TaK-
ske umesn goctyn k MW, no ne nosyvanu
CTIeIINATBHOM MHCTPYKIINN O KPUTHYECKON
OIIeHKE €T0 PeKOMEHJANNI M MOTJIN ToJa-
TaThCsT HA HUX B JIIOOO0M CTETIEHH, HCXOMIST 13
COOCTBEHHOTO ycMOTpenwst. [[pyrux orpa-
HUYEHUN Ha KOMaH/bI He HAKJIA/AbIBAJIOCK.

Takum 00pasoM, crparerndyeckue paMKu
(1IpeIMeT 1 11eJIb IEPEroBOPOB ) ObLIK U/IeH-
TUYHBI JIJTST BCEX, 2 HE3aBUCUMOH TIepeMeH-
HOW BBICTYNAJIO HAJUYKME WM OTCYTCTBHE
CTPYKTYPUPOBAHHON MHCTPYKIIUU IO KPU-
TUYECKOMY B3auMoielicTuio uzepa ¢ M.

B xo0e skcnepumMenTa ObLIO IIPOBEIEHO
9KCIIEPTHOE HaOMOAeHNe. DKCIIEPTAMU Bbl-
CTYNUJIM TPU TIperniofiaBatesist (KaHaujaTa
TICUXOJIOTHYeCKMX HaykK) MOCKOBCKOTO aBH-
aronHoro nHerutyta (HarmonaibsHoro mc-
CJTe/IOBATETHCKOTO YHUBEPCUTETA ). IKCIIEPTHI
HabJIO/IaJIN 3 TIEPErOBOPHBIM IIPOLIECCOM U
OLIEHUBAJIU €TO PE3YJIbTATUBHOCTD C UCIIOJIb-

Ta6auua 3 / Table 3

DyuKnuY JMIepa U pe3yJIbTaThl HA 3TANax MEPErOBOPHOTO Mpoiecca
B ycJjoBusx BHeapenus NN
Leadership functions and outcomes at various stages of the negotiation
process in the context of AI implementation

IMOIMOHAJIbHBII
unrerparop / The

Crparer / The
strategist

Jran Kiouesbie
HeperoBopos / |y muzepa / Pesyubrar aTana (BKJIa/J B UTOT IEPETOBOPOB) /
. . Result of the stage (contribution to the outcome
Negotiation | Key functions of the ..
of the negotiations)
stage leader
[TogrotoBka / | Ctpater / Strategist | CcopMupoBaHa YeTKasi, STHYECKU BbIBEPEHHAS TTO3UITH.
Preparation Jlugep obaagaer riryGOKIM MOHUMAHUEM KOHTEKCTA, YTO 110~
Konrpouep / 3BOJISIET €My YBEPEHHO YIIPABJISITD [IPOIECCOM, & HE IIPOCTO
Controller pearupoBath Ha Hero / A clear, ethically sound position has
been established. The leader possesses a deep understanding of
Hpagcreennsiii ap- | the context, allowing them to confidently manage the process
6utp / Moral Arbiter | rather than simply react to it
Benenue / Wurepuperarop / [TpunuMaer TakTHyeckue penieHust B peajibHOM BpeMeHH,
Conduction The Interpreter OTKJIOHSISICh OT TJIAHA, €CJIN ATOTO TPeGYeT CUTYAIUs st IOCTH-

JKeHus1 BhicuTedi e, KavecTBennas KOMMYHUKAIMsS 1 CHHED-
IUst: JOCTUTHYTO HE MPOCTO (hOPMATILHOE COTTIACHE, A TIO/TH-
Hoe B3aumononumanue. Co3manbl yCI0BUsA s KPEATHUBHBIX,
Emotional Integrator | BBANMOBBITOHBIX PEIeHNiT, KOTOPbIe He GBI BUIHbI Ha dTalle
noxaroroskr / Makes tactical decisions in real time, deviating
from the plan if the situation requires it to achieve a higher goal.
High-quality communication and synergy: Not just a formal
agreement has been reached, but a genuine understanding.
Conditions have been created for creative, mutually beneficial
solutions that were not visible at the preparation stage
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Jdran Kiouesbie
Heperosopos / | dymiwmm mytepa / Peayabrar atana (BKJIa/] B UTOT IEPETOBOPOB) /
A . Result of the stage (contribution to the outcome
Negotiation | Key functions of the .
of the negotiations)
stage leader
3asepmrenne / | Kontposep / The [IpouHOe U peasn3yemMoe CorJiaeHne: pe3yabTar — 9T0 He
Completion Controller MPOCTO TIOATUCAHHBI JIOKYMEHT, & JIETUTUMHOE, 9TUIHOE U
TO/ZIEP;KAHHOE CTOPOHAMH PellieHue, Y KOTOPOTO eCTh BBICOKIE
HpascTBeHHBII MIAHCHI HA YCTIENTHYIO0 PeaIU3aINI0 B I0JTOCPOUHOI TIepernek-
ap6utp / The Moral |tuse / Solid and achievable agreement: The result is not just a
Arbiter signed document, but a legitimate, ethical and party-supported
solution that has a high chance of successful implementation in
DMOIMOHAIbHBIH the long term
nHTEerpaTop / An
emotional integrator

30BaHUEM TIPe/[BAPUTENLHO 1TO/[TOTOBJIEHHOM
KaJIbl 3(h(PEKTUBHOCTHU ITEPETOBOPHOTO MTPO-
1tecca A nenoBoit urpsl. [kana comepskana
5 KpuTtepHeB orieHKn. Kakaplit 3 Kpurepren
OIIEHUBAJICA 110 5-0aJLIbHOI HIKaIe.

Kpurepuu onenxu:

Ixonomuueckuti pesyrvmam (5 GajIoOB:
3HAUUTENIHHO TIPEBBICHJI  TEePBOHAYAIH-
HbIE 11eJ1H; 4 OaJlia: IOJHOCThIO JOCTUIHYT
MJIAH-MaKCUMYM TI0 BCEM 9KOHOMUYECKUM
mokasaresisiM; 3 OaJia: JOCTUTHYT TIPHeM-
JIEMbIII KOMIIPOMKCC, OJIM3KUN K 11€JI€BbIM
MoKasaTesisiM; 2 Gajiia; pe3yabTar 3aMeTHO
XyKe OXKUAAEMOT0, HO C/IeJTKA 3aKJII0YEHa;
1 Gasr: cieska yObITOUHA MU He 3aKJII0ue-
Ha 13-32 HesKeJIAHUS UJITH HA YCTYTIKH ).

Kauecmeo ommowenuii (5 Gajnos: cro-
POHBI BBIPA3WJIM JKEJaHUE JI0JITOCPOYHO-
rO COTpy/ZIHWYEeCTBa, arMmocdepa 10Bepus;
4 Gajijia: OTHOIIIEHMSI COXPAHEHBI U YKPerLie-
HbI, €CTh MOTEHIMA JJIs OYAYIIUX CAEJOK;
3 Gajia: HeHTpaIbHbIE JEJI0BbIE OTHOLICHMS,
6e3 yJIydllleHUusT WIN yXy/IieHnss; 2 Gasia:
HaIIPSIKEHHOCTh, HEIOBEPUE, OTHOIIEHUST
YXYAUTINCE; 1 Gaiyt MOJTHBINA Pa3phiB KOM-
MYHUKAaIIUK, OTHOIIEHUS UCIIOPYEHbI ).

Hunosayuonnocms u uyennocmo (5 6aj-
JIOB: Hal/IEHO KPEaTUBHOE, B3AUMOBBITOIHOE
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pelenne, co3aarlee HoBYIO IEHHOCTD ISt
Becex; 4 Gaia: IpeIoyKeHbl HeOueBH/IHbIE,
IOJIE3HbIE JOIIOJHEHNS K CTAHAAPTHOMY CO-
rIamennio; 3 Gajuia: ceka 3aKIiodeHa Ha
CTaHAAPTHBIX, IIPENCKA3YEMbBIX YCIOBUSIX;
2 GauLia: pelreHye mabJI0HHOE, He YUUTHIBAET
BCEX BO3MOKHOCTEl; 1 GajiI: OJIHOe OTCyT-
cTBHUE THOKOCTH ¥ KPEaTUBHOCTHU B TIOAXO0/E).
Ippexmusnocmv npouecca (5 6GaIoB:
HIEPErOBOPBI MPOIIIU GBICTPO, CTPYKTYPHPO-
BAHHO, C YETKUM JIOCTUKEHNEM BCEX ITATIOB;
4 Gajura: miporiece OBLI XOPOIIO YIIPaBJisie-
MbIM, HO C HeOOJIBIINMU 3a/iepsKKaMu; 3 Oai-
JIa: TIePEroBOPbI BEJIMCh Xa0TUYHO, HO B UTO-
re IPUILINA K Pe3yabTaTy; 2 Oajia: mporece
6bL1 HEd(DHEKTUBHBIM, ¢ GOJIBIINMU BPEMEH-
HBIMU TOTepsaMu; 1 Gajir: MOoIHbLA TpoBal B
YIIPABJIEHUH IIPOLIECCOM, CPBIBBI CPOKOB).
Komanonas dunamuxa (5 6annos: yetkoe
pacripeziesienne poJiell, ciaxkeHHas pabora,
B3anMHas TIO[JIepKKa; 4 Oajia: KoMaH/Ia
paboTajia Xopo1o, Ho ObLIU HeOOIbIINE Pa3-
Hornacust; 3 6ania: pabora B KoMamze Oblia
HECHCTEMHOW, HO Pe3yJIbTaT AOCTUTHYT;
2 Gajuta: HabIIOATICH KOH(BJIUKTB BHYTPU
KOMaH/Ibl, HECOIJIACOBAHHOCTDb JICIICTBUI,
1 Gajur: MOMHBIA pasiaz B KOMAHJIE, CPbIB
KOMMYHUKAIMN MEKLY YIACTHUKAMHU ).
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IKCIepPThl (PUKCUPOBATU JIAHHbIE KaK-
Jble 5 MUHYT 110 5-0a/l/IbHOH IIKaJje, 4To
MTO3BOJIUJIO OTCJEIUTHh JAUHAMUKY HMOIIH-
OHAJIBHOTO KJIMMATa HA IPOTSIKEHUU BCel
MIePEroBOPHOIL CECCHH.

[Ikana GblTa BaJIUANZUPOBAHA METO-
JIOM 9KCIIepTHOTO coracust (KoahpuineHT
koukopaaruu Kengamma W = 0,87). Uto-
TOBBI TTOKa3aTesTh 9((PEKTUBHOCTH BBIYHUC-
JISLTICST KaK Cpe/lHeB3BeleHHOe 3HaUeHue 110
BCEM ITapaMeTpaM € Y9eTOM X 3HAUUMOCTH
JUUTST KOHKPETHOTO THTIA TIEPETOBOPOB.

Ha »stame o6pabOTKM [JaHHBIX TIPH-
MeHsiiach  si3bikoBast  mMojenb  ChatGPT
(GPT-40). N BbIMOMHAT pacyeT CpeHnX
3HAYEHU, CTAHIAPTHBIX OTKJIOHEHUH, ITPO-
IEHTHOW Pa3HUIIBI MEXKIY TPYIIIAMU 1 WH-
TErpaJbHOTO MoKa3aTessl. Bee Bprancaenus
npoBepenbl apropamu. Taxsxe U ucmosb-
30BajIcs /IS TIepeBojla HAa3BaHI, aHHOTA-
UKW 1 TaOJIUI HA aHTJWICKUN A3bIK; UTO-
TOBBII TIEPEBOJ OTPEAAKTUPOBAH aBTOPAMHU.

Pe3yabraTsl

IIpoBenennoe wucciaepoBanue ¢ HC-
MOJIb30BAHWEM KAl 3 (PEeKTUBHOCTH
TIEPETOBOPHOTO TIPOIECCA BBIABUIO CTATH-

CTUYECKH 3HAYNMbIE PA3TUUUST MEKIY KO-
MaHIAMU C JIUIEPAMHE, PEATUYIONUME BbI-
JleJIeHHble HAMU TISITh KJIIOUeBBbIX (DyHKITHI
B IIEPErOBOPHOM IIPOIlecce, U KOMaHIAMU
C JIUJiepaMu, TIOJIATAIOIUMUCS WCKITIOUH-
teabHo HAa N

CpaBHHTEIbHbIE
5-6aJIbHOIT IKaJIe:

1. Oxonommueckuil  pesysabrar = —
4,7 Gamna (rTpynma c JmgepaMu) MPOTUB
3,9 6asuna (rpymma ).

2. KauectBo oTHOmenuit — 4,8 Gayia
npotus 3,1 6amna (ysennyenue Ha 55%).

3. VIHHOBAIMOHHOCTb pENICHUH —
4,2 6anma nporus 3,4 Ganna (yBenuveHue
Ha 24%).

4. dddexTuBHOCTD IIporecca — 4,5 Gaj-
na nporus 3,7 6ana (yseanuenue Ha 22%).

5. Komananaga nunamuka — 4,6 Gamia
npotus 3,3 6asa (yBennuenue ua 39%).

CpaBHUTETbHDIE Pe3yJIbTaThl 1o
5-6aJLIbHOI 1IKaJIe IPEACTAB/IEHDI B Ta0L. 4.

Ppe3yabTaTbl 110

Oo6cy:x1enne pe3yabTaToB

HanGosbimii paspbiB HabIOMAICS B Ka-
YecTBe OTHOIIEHNH M KOMAHHOW JMHAMUKe,
YTO /laeT BO3MOKHOCTH TOBOPHUTH O BaXKHO-

Tabsuia 4 / Table 4

Cpagnenue 3P eKTUBHOCTH IEPETOBOPOB IKCIIEPUMEHTAIBHON
¥ KOHTPOJILHOM IPYIII IO KPUTEPHAM
Comparison of negotiation effectiveness between experimental
and control groups by criteria

IKcnepuMeHTaIbHAas
T — KonTpoapnasn
Kpurepuii onenku / rpynmna (toibko | Pasuumna, % /
Juzepa onpejeseHsl) /
Evaluation criterion . ! HN) / Control | Difference, %
Experimental group (with roup (Al only)
leaders functions) group y
ODKOHOMUYECKUN pe3yabTaT / 4,7 3,9 +21%
Economic result
KauectBo orHomenuii / Quality 4,8 3,1 +55%
of relations
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IKcnepuMeHTaIbHaS
KonTpoapnasn
Kpurepuii onenku / rpynma (ymxum rpynmna (toibko | Pasuumna, % /
Evaluation criterion Jmaepa OHpelIeHeHbI)/ HN) / Control | Difference, %
Experimental group (with Al onl
leaders functions) group (Al only)

VHHOBAaIIMOHHOCTD W TIEHHOCTH / 4,2 3,4 +24%
Innovation and value
AddexTuBHOCTH MpoIEcca / 4,5 3,7 +22%
Process efficiency
Komannnag nuaamuka / Team 4,6 3,3 +39%
dynamics
HurerpanbHblii nokasareib / 4,56 3,48 +31%
Integral Indicator

CTU (DYHKIMI 9MOIMOHAILHOTO WHTETPaTopa
U HPaBCTBEHHOTO apbutpa. KoMaupl ¢ Jim-
JlepamMu  JIEMOHCTPUPOBATIA  00Jiee BBICOKYIO
CHHEPIUIO M CIIOCOOHOCTh HAXOAUTh GECIIPO-
UTPBIIIHbIE PEITeHust, TOrA KaK TPYIIIbL, 10~
Jlaraioruecs: ToJabKo Ha pekoMenpaimu MU,
Yarle 3alUKINBAIICH HA TO3UIIUOHHOM TOPTE.
@ynukius cTparera obecriednsia Tpe-
UMYIIECTBO B 9((eKTUBHOCTH TIpoIlecca —
JIIJIEPBI TPATUIIN HA 35% MEHbIIIE BPEMEHH
Ha MPUHSATHE PellleHUui Gyarogapst YeTKUM
cTpaternyeckuM pamkam. KoHTpomep u
WHTEpIpeTatop Mpossuim cebss B Kade-
CTBE UTOTOBBIX COTJIANIEHU — 3KCIIepTHAS
orerka rnmokazana Ha 40% Membliiie 0pUIn-
YeCKUX PUCKOB U JIBYCMBICJIEHHOCTEH B J10-
KYMEHTaX 9KCIIePUMEHTAIBHON IPYIIIIBL.
WToroBbiii  MHTErpajbHBIA  MOKA3aTeh
2(hdEKTUBHOCTU TIEPErOBOPOB B TPYIIIE C
JIIepaMu cocTaBrI 4,56 OGasuta npotus 3,48
Gasuta B rpyne VIV, 4to soKas3biBaeT mpak-
THYECKYIO IIEHHOCTD BBI/IJIEHHBIX HAMH TSI TH
byHkIMiT JUmEepa B yCHIOBUSIX 1TUGMPOBON
TpaHchOPMAITIH TEPETOBOPHOTO MTPOTIECCA.

3akioueHue

[TpoBenenHOE McCTEOBaHNE MO3BOJH-
70 chOPMYTUPOBATh DS TEOPETUIECKH

176

3HAYUMBIX W MPAKTUYECKU OPUEHTUPOBAH-
HBIX BBIBOJIOB, PACKPBIBAIOIINUX TpaHChOP-
MaIuio (byHKIUIL Jujepa B TePeroBOPHOM
npoiiecce B ycaoBusix uHterpaiuu M.

1. ¥Ycranosneno, uro MU moxet addex-
TUBHO BBITIOJIHATD POJIb BBICOKOTEXHOJIOTHY-
HOT'O TOMOIITHUKA MJIV ACCUCTEHTA, BBITTOJIHAS
33/[a9N AaHATUTHYECKOH 06pabOTKY JIAHHBIX,
MOZICJIMPOBAHUS CIIEHAPUEB U OIIEPALIMOHHO-
IO COIIPOBOXK/IEHNUS, TOI/la KaK JIMJIEP coXpa-
HseT 32 c000i1 9K3UCTEHITUATbHBIE (DYHKIIUH,
OTIpe/IeJISTIONTe CMbICJIOBOE W 1I€HHOCTHOE
cofiepskaHue TIeperoBOPHOTO MTpoTiecca.

2. PaspaboraHa W SMIMPUUYECKU AIPO-
GupoBaHa MOJIEJIb TIOBEIEHS JIUjIEPa B TIe-
PETOBOPHOM TIPOIIecce B YCIOBUAX UCTIOTb-
3oBanust VMM, Bxjoualoiast BblJeJIeHHbBIE
HAMU [4Th KJIOYEeBBIX (DYHKIIMIL: cTparer
(obGecrieunBaet 1esieniosiarane u o obuiee
BUJICHHUE), UHTepIpeTatop (OCyIIecTBIIs-
€T CMBICTIOBYIO 06paboTKy WH(bOPMAIUK 1
KOHTEKCTHBIN aHan3); KOHTposep (rapaH-
TUPYET Peasn3yeMoCTh U KaueCTBO JI0TOBO-
PEHHOCTeIT); 9MOIMOHAJIBHBIN WHTErPaToOp
(opmupyeT MCUXOIOTHUECKUN KIUMAT U
OTHOIIEHUST TOBEPUST); HPABCTBEHHBIN ap-
6uTp (OCYIIECTBIISIET STUYECKUI BBIOOD U
HeceT MOPJIbHYIO OTBETCTBEHHOCTD ).
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3. IKCIepUMEHTAJIbHO JIOKa3aHO TIpe-
WMYIIECTBO B TEPETOBOPHOM IIpoliecce ¢
NN xomann ¢ nupepamMu, peansyonnumMu
[TOJTHBIN CIIEKTDP BbIJIEJIEHHBIX HAMU (DYyHK-
nuit. CpaBHUTENBHBIM aHAJNN3 TOKa3aJl
MIPEBBINNIEHNE WHTETPAIBHOTO TOKA3aTes
acddexTuBHOCTH Ha 32% IO CPABHEHUIO C
IpynIamMu, MOJaraBiuMICs UCKITIOUNTEb-
Ho Ha pexoMmenzparu VMU, Haubosee 3Ha-
YUMble Pa3JIndus 3aUKCUPOBAHBI B Mapa-
MeTpax KadecTBa OTHOTIEHN (yBeJTndeHne
Ha 42%) 1 9THYECKOIT 000CHOBAHHOCTHU Pe-
nrenuii (yBesnuenve na 63%).

4. BpIgBIIEHO, UTO, HECMOTPST HA PACIIU-
penne BosMoxknocreit MM mo oGpaborke
uHopMaIuu, IIeHHOCTD Jinjiepa He YMeHb-
nraeTcst, a Bo3pacraer. TexXHOJIoruu co3/1ai0T
UHGOPMAIMOHHYIO U30BITOYHOCTD, YCUIIU-
Bas IOTPEOHOCTD B Jinziepe Kak (GUiIbTpe, MH-
TEpIIPeTaTope U CMBICJIOBOM MHTETPATOPE.

5. OrmpefiesieHbl 30HBI OTBETCTBEHHO-
ctu quaepa u M1 B meperoBopHOM TIpoO-
mecce. Y CTaHOBJIEHO, 4TO TexHoJsorun M
3 dexTUBHO CHPaBIAIOTCS € 3ajadamu,
noTaAoMMuCcs (hoOpMaTu3auy 1 KoJIude-
CTBEHHOH OIECHKE, TOT/IAa KAK KOMITETCHITIH,
Tpebylole 9MOIMOHAIBHOIO WHTEJJIeK-
Ta, STUYECKOro BHIOOPA M CTPATErHYECKOTO
MpeIBUIEHNST, OCTAIOTCST UCKITIOUUTENIbHON
MIPEPOraTUBOil Yes0BeKa-JIu/iepa.

6. Omnpenenensl TNPUOPUTETHBIE HAa-
MpaBJIeHNs TIOJTOTOBKU TT€PETOBOPITUKOB:
KPUTHYECKOEe MBIIIeHHe Tpu pabore ¢
N -pekomMeHAAITUSIMA,  SMOIMOHATHHBIN
WHTEJIEKT B TUMPOBOI cpejie, dTHUECKOE
muzeperso (Moxancen, 2023).

[Tosryuennbie BBIBOIBI CJIEyeT WHTEP-
NpeTHpoBaTh € yYeToM JabopaTopHOTO
XapakTepa 39KCIepUMeHTa U CelnpuKNa
CMOJIeJINPOBAHHON cuTyaruu. Takxke uccre-
JIOBaHUE MOJIETTMPOBAJIO KPATKOCPOYHBIE Jle-
JIoBBIE TTeperoBopbl (20 MUHYT) 1TO KOHKPET-
HOMY IIPOEKTY. IJTH OrpaHMYEHMS 3a/al0T
HaIPaBJICHUST U1t GYTyTINX UCCAETOBaHMTI.

[Ipenmoxkennast cucrema (yHKIWI MO-
sKeT OBITh MCIIOJIb30BaHa MPU MTPOBEACHUM
peasbHBIX EPEroBopoB B cdepe OusHeca
(BKJIOUAs KOPIIOPATMBHOE YyIPaBJeHNEe M
KOMMepPUeCcKue CAeJKHN), B MeKIYHAPOTHON
TOProBJjie U MyOJUIHOI MOIUTHKE. A TakKe
B KOPIIOPATUBHBIX MPOTPAMMax Pa3BUTHS,
OusHec-o0paszoBaHuy ¥ KOHCAJITUHIOBOI
[IPAKTHKE VI OBbIIeHUS 3(hdOEKTUBHOCTI
neperoBopHoro rporiiecca. Ilonydyennbie pe-
3YyJIbTAaThl IIPOBEJICHHOTO MCCIe0BAaHUS CO-
CTaBAT OCHOBY ISl JJAJIbHEHIIero u3ydyeHus
1 (hOPMHUPOBAHUS TUTIOJIOTUH JIUJEPOB B Tie-
PETOBOPHOM TIpOIlecce B YCJIOBUSX MCIIOIb-
3oBanmst TexHosoruit I ¢ akierToM Ha X
B3amMo/ielicTBre ¢ TexHosorussmu V.

Orpannyenust. OrpaHnyeHNs MUCCIE/I0-
BaHUS CBA3AHBI € TaOOPaTOPHBIM (hOpMATOM
AKCIIEPUMEHTA, TOMOTEHHON CTY/eHYeCKOU
BbIOOpPKOIT (N = 60), KpaTKOCPOYHOCTHIO
CUMYJIMPOBAHHBIX TIEPETOBOPOB WU  CIIEIl-
nUKOI eIMHCTBEHHOM /IeJI0BOM CUTYAIIUH.

Limitations. The limitations of the
study stem from its laboratory format, ho-
mogeneous student sample (N = 60), short
duration of simulated negotiations, and the
specificity of a single business scenario.
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